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INTRODUCTION: 
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There are numerous reasons why the Pacific North- 

West leads the rest of the world in lumber exports. It 

is a known fact that fifty-percent of the worlds standing 

timber supply is in the Pacific Northwest (Oregon, Washington 

and California). 
Some of the leading speciès are: itka Spruce (Picea 

sitchensis) More coiîimonly known aS the aristocrat of th e 

forests. West Coast Hemlock (Tsuga heterophylla). Western 

Red Cedar (Thuja plicata), Port Orford Cedar (Charnaecyparis 

lawsoniania). Interesting fact about Port Orford Cedar 

is that it only grows in the Coos Bay Region along the 

foggy coasts of Ìarshfield, North Bend and Coquille. 

k'ort Orford Cedr is known for its white clear color, 

straight grain, and ease of workability and is used quite 

extensively for the manufacture of venetian blinds. Last 

but not least of the leading species is the Douglas Fir 

(Pseudotsuga taxifolia) the tree which doninates the 

lumber markets of all the world. 

More of the durable Douglas Fir is produced that is cut 

from any other single tree species in the world, and it is 

likewise useful for a greater variety of purposes than any 

other known wood. 

This tree is not, as a matter of fact, a In 

foreign markets it is often called "Oregon and it 
has , also been called "Douglas Spruce", Nevertheless, 
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Douglas Fir is not a Pine nor a Spruce, no a Fir. 

botanically it stands alone and uniiue among commercial 

woods, for it is the sole commercial representative 

of its genus on the American continent. (Douglas fir 

was named by an English £otanist) David Douglas, and that 

accounts for the name Douglas Fir. 

The term 'Douglas Fir" is therefore strictly a trade 

name that has been adopted to this tree for almost ¿. cen- 

tury, and refers only to the tree that is known to scientists 

as Pseudotsuga taxifolia. 

GREATER STRENGTH IN PORPORTION tO ITS WEIGHT: 

Douglas fir is one of the strongest woods, pound for 

pound that has ever been tested. It is also the stiffest 

of all woods that can be used in the building of large framed 

structures. In proportion to its load carrying capacity, 

structural steel is much heavier that. 4'ouglus Fir. Struc- 

turai Douglas Fir has 30 percent greäter tensile strength 

than steel per pound of weight, and unlike steel, is not 

subject to crystallization. In proportion to weight, Douglas 

fir is far stronger than concrete, thus greatly reducing 

the load which the foundation of a structure must carry. 

In the forests, Douglas Fir trees reach great dimensions, 

very commonly attaining the height of more than two hundred 

feet, and a diaeter ranging from five t six feet. In 

especially favored situations, even larger trees than these 
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are very common. 

Logs cut from these trees will of course permit the 

sawing of unusually large structural timbers, but these 

big logs also yield lumber of unusually fine grain and 

texture. It is from the larger logs that the higher grades 

of clear finishing lumber is cut. 

TJp till the last Japanese war, hina and Japan was 

one of the West Coasts best lumber markets for the shipping 

of logs und lumber alike. Jap-squares (large sticks for 

remanufacture) waS the most commonly shipped product. 

China ties also formed a eavorable market for Douglas Fir 

lumber. Te reason that the Orient can use the lower grade 

of $.?. ties i their rolling stock is lighter, Therefore, 

this grade of ties satisfactorily fills the bill, and creates 

a very good market for ties. (Recently the Orient is too 

poor financially to buy any lumber products of any kind). 

It is a proven fact that the largest logs yield the 

finest lumber and the strongest timbers. The lumber 

produced from Douglas Fir is used for an endless variety 

of puropses. ¿tnother factor that makes Douglas fir so 

much in demand in both foreign and local markets is that 

it is very strong und durable, and holds its shape very 

veli under adverse conditions. Another feature 

is the new process that produces Douglas fir panels of 

exquisite beauty. These panels are ranged in price and 

are available to everyone. 
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SITK SPRUCE: 

Flying upon the wings of Sitka Spruce (Picea 

sitchensis), the Daring Lindbergh conquered the mighty 

Atlantic Ocean. The sanie material furnished the strength 

and sheer dependability required in the wings of planes 

flown by many other great fliers, in fact during the world 

war, the allied governments selected Sitka Spruce as an 

absolutely necessary raterial for the building of their 

aeroplanes, and our own United Stated organized a whole 

regiment to log and cut this timber that was then very 

much in demand. However, it is being replaced for 

this purpose now, slowly but surely by lighter alloy 

materials. 

The fact that Sitka Spruce is the premier material 

for aeroplanes construction, but the most exacting use which 

lumber Can be put to, is a true evidence of the value of 

this wood. The exceptional quality of Sitka Spruce Is 

known in every civilized country of the World. 

For kitchen and cabinet work this wood is indespensable 

because it Is ODORLESS AND TASTELESS. and is very useful 

for ârrels for storing of food materials. 

WESTERN RED CAR: 

Western Red Cedar is known for its duralbe character- 

Istics (Thuja plicata) Is better known s the enduring 

wood of the ages. Western Red Cedar has many uses, This 
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graceful queen of the forests conifers is used quite 

extènsively for shingles, siding, pencil stock, coffin- 

stock, and countless of other uses, too numerous to 

mention. 

Out of the total land area, excluding Alaska, of 

about 1,903,000,000 acres the United States has nearly 

815,000,000 acres of forest lands of all kinds sorts, 

shapes and descriptions. 494,898,000 acres of this forest 

land is carrying or capable of carrying or growing merchant- 

able timber. 

FOREST LAND AREAS 0F OREGON AND WASHINGTON: 

Total Land Area of' Oregon ----------- 61,188,480 Acres 
Forest Area --------------------- 28,217,000 

-------- 46.1% 

Total Land area Of Washington ------- 42,775,040 Acres 
Forest area -------------------- 21,905,000 " 

---------- 51.2 

Total Land Area of oth States * ----- 103,963,520 acres 
Forest Area -------------------- 50,122,000 

---------- 48.2'Z 

This fact that the two states contain slightly over 

fifty million acres of forest land, more than forty- 

eight percent of their total land area. Nearly sixty- 

percent of' these forest acres is in the Douglas Fir region 

West of the Caecades. 

LUMBER AS A BIJILDING MATERIAL: 

Fifty years ago lumber WaS practcally the only 

building material ar. with the growing Western cities, 
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railroads being built, lumber' consumption was rapidly 

growing tnd gaining. Recently with the entrance of lum ber 

substitutes and labor strikes lumber consumption has dropped 

.of a certain percent, according to the Supply and Demand. 

Experts estimates that the population of the unites 

States will cease toatn sometime between the years of 

1940 und 1960 nd the Supply und Demand Curve will 

adjust itself accox1ing1y. is a result the bulk of the 

lumber consumed will probably be used accordingly. It is 

beleived likely that lumber production and consumption 

will reach a level at some point between twenty and 

thirty billion board feet per year. 

V Sawmills make lumber in more than twenty states. Of 

the total national lumber income in l33; Washington and 

Oregon mills received l28,337,O00 dollars or 36.6. per- 

cent and paid out in payrolls 42,l99,O0O or 37.3?Z of 

the national lumber payment to labor in the lumber industry. 

VBefore 1932 impo-ts of lumber into the united States 

were not seriously restricted by duties. Her_is a list 

of lumber tariff records for the last fifty years. 

Act of 1883--- Duty of l.O0 per MBM. 
9 

" 1890--- " " l.00 " 
9 

1894--- " " O.00 " 
" (No Duty) 

fi 1897--- " 1'.00 ' " 

1909--- .50 
fi " 1913--- ' ' 

$ Lumber on Free List 
It lt 1922--- It It 9 It 

" 
" 1932 ' l.O0 Per MBM 

ft 1934 " 1.00 , 
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The excise tariff of 1932. This revenue act 

added one-dollar to the already existing tariff making 

the agp'regate total duty 4.00 per MBM, and this greatly 

reduced the lumber exports from Canada. The gain in fir 

and Hemi'ck imports in 1935 occurring in the second halÇ 

of the year is attributed to the sawmill strikes in the 

Pacific Northwest and the eurtailment of shipments of 

West Coast Lumber to t he Atlantic Seaboard. 

The table of lumber exports from the United States 

shows that up to 1931, the West Coast furnish one-half Ç\ 

or more of all the merican lumber exports. 5ince 1931, 

the West Coast porportion has declined forth-six percent in 

1934, and a little over forty-two percent in the years of 

1935 and 1936. 

During the past siz years, off-shore shipments and 

trade from the Pacific Northwest has fallen sharply. The 

544,000,000 board beet exported in 1935 was but thirty- 

three percent of the foreign trade volurnè of that of 

1929 and all but eleven percent of the years business 

volume. 

FORIcER EXPORT TRADE: FROW TI-lE WEST COAST: 

/ Offshore trade in the West Coast Lumber began with the 

Hawaiin Islands (Sandwich Ishrì ds) in 1835. From the 

little miLl f the Hudson Bay Company near Vancouver, 

Washington. During the earlier days of the ndustry, 

export bustness formed one of its chief markets and sources 

of growth. In the seventies and eighties , West Coast 
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sailing masters sold "Oregon Pine" in almost every open 

trading port of the world. 

Just where the Douglas Fir trade has gone in foreign 

trade is difficult to show accurately, but since 1929 

till 1935 China and Japan have been the leading export 

markets for West Coast Lumber. (As aforementioned) Chiefly 

taking Jup-Squares and China Ties. ¿ustra1liu and the 

United Kingdor'. formerly were thirè and fourth respectively 

in rank, but have dropped to about one-eigLt of their 

old volume, Th' total shrinkage in West Coast Trade with 

the British npire since 1932 has been in the neighbor- 

hood of 250,000,000 board feet. 
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TIMBER: 

Lumber, the world needs and demands more of it to 

build nd grow. The Pacific Northwest cari supply it. On 

the slopes of the Cascades, the Coast Range, and the Olympics 

of Oregon and Washington; the (ouer de Alenes, the Bitter- 

Roots of the Rockies of Idaho and Montana and Wyoming is 

one-half of the TIMBER IN THE UNITE]) STATES. Here is 

¡inericas great forest reserve. A- vast storehouse of 

natural wealth measuring approximately 7O billion board 

feet. If these great forests should now stop growing, and 

cutting should proceed at he present rate, they would 

yeild 10 billion boar feet worth approxirately 3350,000,000 

every yer for lOO years. ut growth rate continues at a 

rate that adds to the supply more than half the amount 

annually cut, and cutting must shortly increbse two or 

three times the present amount, in the oponion of the 

United States Forest Srvice. Experts agre that within 

the next fifteen years the burd'n of supplying the bulk of 

the countrys lumber eeds will rest upon the Pacific 

Northwe t. 

The Pacific Northwest has a great tomorrow ahead. No 

wonder it is growing at the rate of about four or five 

times aS fast s the rest of the nation. No wonder, 

far-sighted men are getting together and building for 

the future lumber industry of tomorrow. Lumbering itself, 

based on a vast natural wealth that is secure, almost 
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would support lt. But other great lndstrles aré also 

keeping pace with the lumber game. Shipping has had a 

tremendous growth, increasing In volume and value several 

times in the last two decades. The great ports of the 

Pacific Northwest now re the principt1 western gateway 

to an ever increasing trade for lumber and Its allied 

products with approximately three-fourths of the worlds 

population. Immense oil fields and coil and mineral 

mines in Montana, Wyoming and Idaho are yilding round 

a million dollars a day in the new wealth. ît good 

prosporous fishing industry centers the worlds largest 

fisheries of Washington, 1aska and Oregon; huge water- 

power plants more and more are now utilizing one-half the 

water power resources of the nation, ard with cheap power 

offered, are stimulating manufacturing in ever field. Ard 

basic to all is a trong, sturdy agricultural field, famed 

for its high production and sound marketing principles, 

and Industry that Is destined to expand and grow enormously 

In the future. 

The Pacific Northwest is no longer the land of the 

pioneers. For it Is conquered and is subdued, equipped I 

a geat new modern growing country. although what has 

already been done is only a good preparation for the 

greater things that are b.head. vast store of natural 

riches is yet to be opened up. 
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On the horizon of the Pacific Northwest men with 

far-sighted vision shoud be able to read in 1etters- 

of fire this single phrase, OPPORTUNITY FOR LUMBERING 

AND ITS ALLIED PRODUCTS. 
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MERCHANDISING OF LUMBER: 



(P 20) 

MERCHANDISING OF LUMBER: 

Practically all of the lumber sold today is by the 

indirect method, with the exception of a few of the larger 

firms such as Weyerhaeuser, Long-bell Edward Hines etc,, 

and even their salesman and sales managers admit they 

sell lumber directly or indirectly when the opportunity 

arises. Though most of the sales are b the indirèct 

methods. 

SALESMANSHIP: is one of the most far-reaching and 

fundamental of all the human actvities, whether it be 

directly or indirectly it enters mt practically every 

field of human endeavor. 

PERSONALLY: is the maTh PRIME REQJJISITE and kno*ledge 

is also another very importn factor that is very essential 

to the salesman. Ability to sell his product and also 

hin:self whether lt be to a customer or his employer as 

the case or occassion may be. 
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MERCHANDISING PROBLEMS PECULIAR TO THE LUMBER INDUSTRY: 

In this respect of course, the lumber mnufactur1ng 

industr has certain peculiar difficulties not shared 

by its principal competitors. The raw materials of the 

lumber trade is not like iron, clay, and stone, a 

homogeneous material capable of easy adaptations to the 

sizes, grades, and patterns most in demand. It thi 

were so, all the lumber would then be presumably be clears 

and fine quality edge-grain lumber. Ihe inherent defects 

of the timber results in the manufacture of certain unpopular 

items such as short lengths, which if the manufacturer could 

help lt would not manufacture; and, if the consumer 

could not use he would not use it. In the long run, 

satisfactory markets for these Items are to be found by 

means of persuasion and consumer education. The mere fact 

that it is easier for competing industries to adapt their 

products to changes in consumer demands makes it harder 

for the lumber industries to compete, and is more reasons 

why the lumber manufacturers should give more attention to 

it, rather than slighting this point, that of Merchandising. 

Withoug impvovements in the lumber merchandising field, 

Its organizations and practices of this industry, Its 

trcde extensions efforts, however systamatic and continuous 

can at best only be pracital and effective, but with 

good judgement ought to be irresistable. 
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If, as may be safely assumed, well-directed trade 

extension efforts has the same effect n the lumber industry 

US it has had had In others, there will be a constantly in- 

creasing commercial incentive to the manufacturer to 

exercise greater care in manufacture, refinement and 

grading; to pursue quality as well as quantity standards; 

and to seek further profitable outlets for their by-products 

of the manufacturing process (Dhemical meand are aiding 

materially towards this end). This will mean a greater 

consideration of science and its applications and to th e 

refniements of lumber, and less devotion to just "LOG- 

BJSTING. i trade extension campaign means the getting 

together the producers and consumers to educate them 

in the uses of each others ideas, not only to the con- 

sunier regarding the uses of lumber, but also to the pro- 

ducer regarding better and more economical and efficient 

means of manufaturing nd selling their products. 

MANUFACTURING OF LUMBER: 

The manufacturing procedure is similar in all regions 

without regard to species, although there may be variations 

in the process of drying and remanufacturing of the hardwoods 

as to softwoods. Many öf the smaller mills lack many o f the 

labor-saving devices and high-speed machinery found in 

the larger mills, yet the general methods of ruugh 

lumber manufacture are quite similar. Machinery used for 
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the manufacture of dressed and matched products seldom 

is found in the smaller plants; therefore his work is 

usually done in another place other than those owned by 

the small mill operator. Usually custom planed or re- 

manufactured. 

The conversion of a log into rough lumber, timber, 

or other sawed products comprises mainly of three operations 

namely; Sawing, Edging, and Trimming. 

a 1A1T1Tf' 

is the first step in the process of breaking down a 

log into the form of product or products to be desired, 

or into some sizes which it can be later remanufactured 

to the desired products. 

EDG I NG: 

The main purpose of this operation is to remove the 

wane from the edges of lumber, to rip boards into narrower 

widths, to raise the grades, and in some cases to reduce 

heavier stock into smaller dimensions. 

TRIMMING: 

Trimming is designed to make the ends of the sawed 

stock square, or to cut longer peices mt shorter ones. 

for standar lengths, or to remove defective portions 

and thereby raising the guade of the product. 

These three operations Sawing, Edging, and Trimming 

are ïery important processes in 'sawmilling, because they 

not only determine the amoint of lumber whichcan be 



(P 24) 

secured from a given quantity of logs, but also the quality 

of the product that is secured. the profits or losses 

of any given plant or plant often depends on the skill 

of the men in these Key-Positions. They should not only 

be familiar lumber and its grades, values in order to 

realize and get the highest possible returns from the 

raw materials that are available. 

SAWING: 

This is a KEY-POSITION. The overhead-expense 

of a sawmill per thousand board feet is in the proportion to 

its output, hence it Is desireable to produce us many 

products and units aS is possible. Care should always 

be taken however, that quality is not sacrificed for 

quantity, because the maximum output is secured at the 

expense of the quality of the material produced. Quality 

too often sacrificed for quantity ofVen means a financial 

loss to the owner or operator. Today, however, the con- 

ditions have changed somewhat, and as a res lt of higher 

production costs, the increased sales competition in the 

markets not only between the various knds of lumber 

produced in the differen: forest regions, but also with 

the coming of wood substitutes and pliwood which is 

rapidly advancing in the field of lumber and its products. 

aforementioned it is highly important that sawmill 

managers see to it that eapable men are placed in Key- 

Positions In the mill and other jobs requiring resppnsibility. 
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Average unit value of Lumber exported from the United 

States mainly in form of Boards, Planas, Scantling. Below is 

the price per-thousand board feet board measure, comparing 

softwoods and hardwoods. 

YEARS: 

1Q19 ----------------- 
1920 ---------------- 
1921 ---------------- 
1922 ---------------- 
1923 ---------------- 
1924 ---------------- 
1925 ---------------- 
1928 ---------------- 
1929 ---------------- 
l9O ---------------- 
1931 ---------------- 
.932 ---------------- 
1933 ---------------- 
1934 ---------------- 
1935 ---------------- 
1936 ---------------- 
1937 ---------------- 

S OFT WO ODS HARDWOODS: 

39,52 ------------- 74.96 
52.96 ------------- 12O.lO 
32.29 ------------- 8O.45 
31.05 ------------- 7l.00 
40.11 ------------- 75.53 
34.78 ------------- 71.74 
36.12 ------------- 71.12 
31.20 ------------- 63.68 
32.27 66.45 
29.45 62.50 
22.91 50.96 
20.35 --------------- 41.09 
22.16 ------------- 43.98 
27.93 ------------- 54.54 
28.41 ------------- 50.46 
32.30 ------------- 50.08 
35.31 ------------- 54.38 

Figures for years 1938 and 1939 not yet available. 

Value of Lumber imported into United States. 

YEARS: VALUE: 

1925 ---------------------- 30.33 
1926 28,79 
1927 ---------------------- 27.82 
1928 ----------------------- 26.98 
1929 ---------------------- 27.52 
1930 ---------------------- . 23.84 
1931 ---------------------- . 20.86 
1932 ---------------------- 19.29 
1933 ----------------------- 22.03 
1934 ---------------------- 25.39 
1935 ---------------------- 24.54 
1936 ---------------------- ¶24.01 
1937 ---------------------- 27.45 

1938 ---------------------- 28.45 

1939 ----------------------- (Not Available ) 
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LUMBER CONCERN FEATURES DISPLAY OF WOODS: 

There is a most convincing salesman in each of the 

seven rooms that comprises the offices of the Timber 

Products Co., Medford., Oregon. This salesman is the 

individual finish of each office that demonstrates exactly 

how different woods are i1led and how they will appear 

in the home in future u5es. 

Popular Knotty Pine is shown it three types of 

finishing. Then there is the Curly ir tiat is Beautifully 

unique, but very hard to work up. Rightfully, a special 

type o planer should e used. Other woods are featured 

including Gum In its richly brown tones, and one room 

with Insulite and Stainless Steel Trim. 

Sale smen for the company have found it difficult 

to sell Numere one common Oak flooring in the bundles, 

but if the customer once sees the floor after it is leid 

down and f inishe and proven to them that it is inexpensive, 

they often prefer it to the more expensive grades and 

monotone coloring. (Seeing is Beleivin.) 

Another valuable asset in selling lumber is to bave 

highly trained men to assist the home builders in the 

selection for pland that will come the nearest to their 

wishes and needs for the amount of money available, and 

alsw a constant check to see that the builder is getting 

8QURE DEAL. Most retail concerns furnish the 
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builders with the services of a skilled architect, to 

see that all contract requirements are compiled with 

and accurately followed. 

With better merchandising methods and schemes of 

better satisfying the customers and consumers the Timber 

Products Company of Medfore how has two well-stocked 

retail sheds and care for a proportionate share of' Nedfords 

business of building activities as well as many of the 

out of state shipments. 

JJis concern along with many of' the other larger 

concersn have found that the better merchandising policies 

and procedures are essentially beneficial, not only for 

the customers viewpoint but also by havTng more and 

better pleased consumers. Thereby building a favorable 

desire for lumber and its allied Products. 
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NEW HORIZONS FOR LUMBER: 
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NEW HORIZONS FOR LUMBER: 

The real future of the lumber industry does not 

lie chiefly in lumber. Lumber will always be used, and 

will be used in larger quantities. Probably the low point 

for all time In lumber consumption, either from the stand- 

point of total volume or per-capita consumption was in 

1932. During the early years of the Americen forests had 

to be cleared away to make room for agriculture. Lumber 

was a cheap commodity and was prodigally used, with no thought 

of the future, and with no thought tbt the supply would 

ever be used up, or exhauseted. It was inevitable that 

less lumber should be used as the country was built up, 

and after shelter had been provided for its peple. 

Perhaps this is just as well, for if the consumption had 

continued on the old high-level it would have taken much 

more rigorous effort for reforestation to hold our own 

balance between supply nd demand that is flow necessary; 

and forestry methods o public appreciation of them, had 

not been developed to the point where their successful 

operation would have been possible. The highest per- 

capita consumption recorded for the use of lumber was 

523 board feet in 1906. This dropped to the surprising 

figure of 94 board feet in 1932. In 1936 it had risen 

tome and was up to 176 board feet per-capita consumption, 
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It ws inevitable, too, that after so much of this 

resource had been squandered there should be a wave of 

resentment and dire predictions of a lumber amine in 

the near future. lt ws not entirely right that the lumber- 

man shoud be òondeinned as a thief and a despoiler of the 

public domain, when no one had fLiven the thought for the 

need of conserving the timber and forests. 

In the past ten years the picture has changed very 

much, people are beginning to better understand the facts; 

and slDwly learining andgrowing to appreciate that the 

federal government is doing in the way of reforestation 

and timber conservation. 

Why shoud one be interested in the lumber business, 

entirely aside from the fact that some people are selling 

or working with it to make a living. Nearly half of the 

commercial timberlrñ in this country is owned by the 

overrinient, and that proportion is constantly increasing 

through lands that revert back to the states through areas 

bought back by the government, largely timberlands to con- 

serve water-sheds and control floods. Most people are 

interested because they as citizens are part owners of 

the vast domain, responsible for its administration ef1nely 

affected by the wlthdrawl of so much property from the tax 

rolls. 
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The two states that have much the largest present timber 

uppiy are Oregon and Washington, and In those two states 

about forty-five percent of the timberland is privately 

owned. And for this fact timber owners are defineitely n 

the lumber business whether they realize it or not. Because 

the price of lumber will gratly infleunce the price you 

will receive for your tiÑber. also new timber owners are 

interested in the development of new uses for trees, new 

products that will make new rnarkts for your timber 

in the form of lumber or other wise in sote of lumbers 

Allied Products. 

Most of the older mn in the lumber industry say 

that lumber. is still our traditional Ameran home material; 

that it is the most flexible to use, the easiest to live 

with and the one that provides the most for the home for 

the dollar put out for it. 

There is at present no LUMBER FAMINE. With the smllér 

amounts now re'uired, because of the newer competitive 

materials and also the improved forestry practices, there 

will not likely be any timber famine for generations to 

come. And the lumberman say it is their duty as citizens 

Lnd as lumberman to see that the old BUGABOO is safely 

interred; to ee that the public understands it is not a 

crime to cut down a tree if that tree is going to be put 

to the proper use; to have the public understand that 

a practical. balance has been reached and the trees can 
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be produced as fast as they are being used. 

The demand for lumber is not a stey demand; it is 

subject to very wide fluctuations in volume and price. 

Supply and Demand have a very material effect on the amount 

of lumber producd and also the price it brings. 

¿tnother feature of the lumber industry that will 

interest you and give you still a better picture of the 

situation. Sawmills must generally provide its raw 

material, the tree, for many years in advance of its needs, 

and provide adequate protection for its raw materials 

until the time they are needed for manufacture. In l32 

lumber was produced onit in(l9Inneteen percent of the 

sawmill capacity of the country. In 1936, which was regarded 

as a very good year, only (44'Z) forty-four percent of the 

mill capacity was utilized. 

The real fubure of the lumber is not chiefly lumber; 

it lies in the development of new products from the tree 

that will do v. two things. That will better serve our 

modern needs and that will utilize the product of the 

forests more completely. It is probably true that at 

present on1y(5O°')fifty-percent of the better rees reàlly 

reach the mill for manufacture, into lumber. The lumber 

industry as a whole is trying to get cleaner utilization 

of the entire tree in some form or another and avoid such 

useless wastes. In this way reduce the price of lumber 
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and at the same time furnish products that will pty 

additional dividends and serve useful purposes in supplying 

the needs of the nation. 

Among sorne of the d.eveloprnents that may still be 

classed as new is the tremendous increase in the use of 

wood for paper pu1, and the new pulp mills that are 

being built particularly in the South to restore value 

to millions of acres o cut-over lands in the South 

that will not have to wait for a second growth of mature 

timber and give work to thousands of people. There is also 

the perfection of a thin làminated layers of wood, joind 

with a waterproof glue (Ehenol-resin) to make the new 

and ever increasing popular demand of plywood. Pressed 

wall-boards and insulation materials of many kinds which 

have come into popular demand for home building. As in 

the future with the further development of chemistry ll 

develop the new uses of wood in plastic form which will 

undoubtedly be heard more of In the future, at the 

present they re in their infancy. 

Cellulose from wood is now largel being utilized 

in products ranging from rayon to gunpowder. The Lignin 

which is almost fifty percent of the wood fiber, is not 

being utilized, it is being wasted all practically 100% 

There is also being developed a very useful material for 
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for use as table tops, draining board, composition 

floring, radio cabinets, etc., Chemistry is chemically 

reducing the wood that in a few years lu.rber as lumber 

may be less thai one-half of the products of the forests 

to be utilized for building materials. Though lumber 

will always be. 

Scientific methods and the new ring connectors are 

materially helping lumber to regain its old position 

for the larger types of construction jobs throughout 

the country. 

Also coming into the field of lumber is the problem 

of pre-fabricated houses. Though I personally, can not 

see how it will ever be profitably used in house construction. 

Although the prefabricated house has not yet arrived. 

Many of the uere of lumber do not know and should 

be told. There is nothing to the old story that good 

lumber is not manufactured today. As a matter of fact 

today lumber is more easily manufactured and available 

than it ever was;it is better manufactured, better seasoned, 

better and more efficiently graded and through the more 

efficient grade marks there is now much more asnurance 

to the consmer that be gets exactly what he wants to buy. 

To the architect that he may specify species grades 

safely. 
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One other activity of the lumber manufacturers is 

the work being done to make better and more intelligent 

advertising and merchandising methods of lumber sales 

possible. Schools for retailers, courses in merchandising 

are being prepared and coupled with the better displays 

of lumber which may he usefully used in the homes. It is 

a proven fact that satisfied customers are the BEST 

CrTSTOMERS , and they will aid very materially in selling 

more lumber much more intelligntly. 



PRODUCTION (MBM) 

year 1934 Mo. No.Mi11s Weeks 

(P 
3r7) 

Wk Av. 

Jan. 553 5 71,132,501 
Feb. 570 4 87,893,349 
Mer. 576 4 97,308.181 
Apr. 58'7 4 97,110,531 
May 597 5 77,298,869 
June 579 4 49,528,771 
July 554 4 40,296,144 
Aig. 55u 5 91,120,301 
Sept. 550 4 89,071,693 
Oct. 54S 5 82,531,712 
Nov. 549 4 78,354,205 
Dec. 548 4 65,521,405 

Year 1935 Jan. 538 5 69,341,142 
'eb. t' 4 90,220,000 
Mar. 523 4 90,340,000 
Apr. 519 4 97,292,124 
May 95% cap. 5 45,233,000 
Jnne 92% ' 4 38,606,000 
July 85% " 4 69,420,000 
Aug. 84% " 5 113,460,000 
Sept. 83% " 4 125,129,000 
Oct. 80% 5 126,942,000 
Nov. n tP 4 119,569,000 
Dec. n t, 

4 115,423,000 

Year 1936 Jar. 85% cap. 4 110,395,000 
Feb. 83.5% " 4 115,272,000 
Mar. 4 130,320,Ooo 
Apr. VI 5 132,173,000 
May 4 139,836,000 
June II 4 128,247,oOO 
July n 5 118,862,000 
Aug. f, 

4 128,757,000 
Sept. 4 128,989,000 
Oct. 5 135,771,000 
Nov. 4 84,057,000 
Dec. 5 88,797,000 

* Influenced by strike conditions 

Month Produc. 

355,662,505 
351,573,396 
389 ,232, 724 
388,442,124 
386,490,345 
198,115,084 
161,184,576 
455,601,505 
356,286,772 
412,658.560 
313,416,820 
302,085,620 

346,705,710 
360,880,000 
361,360,000 
389.168,496 
326,165,000 * 
226,165,000 * 
154,424,000 * 
227,690,000 * 
567,300,000 
500,516, 000 
634,710,000 
478,276,000 

441,580,000 
461,088,000 
521,280,000 
665,865,000 
559,344,000 
512,988,000 
594,310,000 
575, 028,000 
575,952, 000 
678,855,000 
336,228,000 
443,985,000 



PRODUCTION (MBM) 

nth No. of Mills weeks 

(P 38) 

V/k Average Month prod 

1937 Jan. 80% 4 88,573,000 
Feb. n 4 105,475,000 
1/lar. t' 5 136,774,OC)0 
Apr. 't 4 149,817,000 
May T 4 159,355,000 
June t' 5 149,987,000 
July 1 4 144,449,000 
Aug. 'I 4 134,492,000 
Sept. n 5 12,758,000 
Oct. 't 4 111,673,000 
Nov. l 4 86,376.000 
De C. It 5 69,84,00O 

1938 Jan, 80% 4 82,449,000 
'eb. 'f 

4 83,115,000 
Mar, n l01,9B3,000 
Apr. 4 99,584,00O 
May 4 92,858,000 
June " 5 87,900,000 
July 4 88,551,000 
Aur. " 5 115,526,000 
Sept. I? 

4 116,400,000 
Oct. 4 117,627,000 
Nov. I' 5 103,534,000 
Dc. " 4 104,041,000 

1939 Jan. 78% 4 111,594,000 
Feb. " 4 108,550,000 
Mar. 1 

5 112,496,000 
Apr. " 4 120,609,000 
May T? 

5 121,885,000 
June n 4 130,433,000 

354,292,000 
421,900,000 
683,870,000 
559,2&,0O0 
637,420,000 
749,935,000 
577,796,000 
537,968,000 
618,790,000 
446,492,000 
345,504,000 
349,420,000 

329 796, 000 
323 460,000 
509,915,000 
397, 536, 000 
371,432,000 
439,500,000 
354,124,000 
577,630,000 
465,600,000 
47O,508,0'0 
517,6 r, 0,000 
416,164,000 

446,376,000 
434,200,000 
562,248 ,000 
482,436,000 
609,425,000 
521,732,000 
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ORDERS (NET): 
%of 

Year 194 Mo. Capacity Weeks Wk Av 

Jan. 407 5 74,909,272 
eb. " 4 78,054,109 

Mar. 4 88,285,662 
Apr. 479 4 87,607,756 
May 5 80,045,052 
,Tune 441 4 50,807,052 
Jnly 450 4 50,713,768 
Aug. 5 89,758,460 
Sept. TI 4 78,928,432 
Oct. 5 77,412,295 
Nov. 4 78,057,863 
Dec. 4 81,036,713 

Year 1935 Jan. 538 5 88,668,200 
T'eb. 4 07,703,000 
Mar. 523 4 94,542,000 
Apr. 579 4 111,336,650 
May 95% 5 69,399,000 
June 92% 4 49,258,000 Ju1 85% 4 81,926,000 
Aug. 84% 5 119,672,000 
Sept. 83% 4 104,935,000 
Oct. 80% 5 113,178,000 
Nov. 4 121,851,000 
Dec. 4 130,339,000 

Year 1936 Jan. 
TPeb. 

Mar, 
Apr. 

M Y 
J kane 
July 
Aug. 
Sept. 
Oct. 
Nov. 
Dec. 

85% 5 
83.5% 4 

I, 4 
II 4 
t, 5 
't 4 
Y? 4 
t, 5 
?1 4 
t, 5 
T1 4 
VI 4 

124,760,000 
106,034,000 
120,642, 000 
129,059,000 
122,662,000 
117,256,000 
114,379,000 
139,597,000 
132,416,000 
145,113,000 
104,532,000 
128,454,000 

Months Orders 

374,546,360 
316,416,436 
355,142,648 
350,431,024 
400,225,260 
203,228,208 
202,855,072 
448,792,300 
315,913,728 
387,061,475 
312,231 ,452 
324,146,052 

433,341,000 
350.812,000 
378,168, 000 
445,346,000 
346 ,995, 000 
197,032,000 
327 704,000 
598,360,000 
419,740,000 
565,890,000 
487,404,000 
521,356,000 

623,800, 000 
424,136,000 
482,568,000 
576 236 , 000 
613,310,000 
469,024,000 
571,895,000 
558,388, 000 
529,664,000 
725,565,000 
418,128,000 
642,270, 000 



ORDERS (NET): 

year 1937 
Mo. 
Jan. 
Feb. 
Mar. 
Apr. 
May 
June 
July 
Aug. 
Sept. 
Oct. 
Nov. 
Dec. 

%of 
Capacity 

80% 
t? 

n 

t, 

t, 

't 

T? 

t? 

t, 

t, 

t? 

t 

Weeks 

4 
5 
4 
4 
5 
4 
4 
5 
4 
4 
5 
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Av vre k 
109,962,000 
106,037,000 
142,782,000 
160.814,000 
132 857,000 
126,481,000 
117,770,000 
120,942,000 
104,920,000 
8,128,00O 
75,386,000 
83,606,000 

Year 1938 Jan. 80% 4 86,761,000 1eb. 't 4 102,823,000 Mar. " 5 104,762,000 Apr. " 4 87,580,000 
May ' 4 96,885,000 June " 5 103,272,000 July ' 4 131,018,000 Aug. " 4 107,431,000 Sept. " 5 102,844,000 Oct. 4 110,945,000 Nov. " 4 110,934,000 Dec. " 5 112,814,000 

year 1939 Jan. 78% 4 111,283,000 Peb, t 
4 106,434,000 Mar. " 5 120,334,000 Apr; " 4 128,191,000 

May " 4 132,064,000 June " 5 142,886,000 

Total Mo. 
439,848,000 
424, 148,000 
713,910,000 
643,256,000 
531,428,000 
607,405,000 
470,880,000 
483,768,000 
524,600,000 
352,512,000 
301,544,000 
418,030,000 

347,044,000 
411 292 , 000 
623,810,000 
350,320,000 
387,540,000 
516,360,000 
524,072,000 
537,155, 000 
411,376,000 
443,780,000 
554,670,000 
457,256,000 

445,132,000 
425,736,000 
601,685,000 
512,764 , 000 
660,320, 000 
571,544,000 
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STTPMENTS : 

Year 1934 Mo. No.Mills Weeks Av. 

Jan. 487 5 53,045,862 Feb. 4 77,296,179 
Mar. " 4 79,593,562 Apr. 479 4 85,129,645 
May 4 61,654,379 
June 441 4 44,567,646 July 450 4 37,070,847 
Aug. " 5 100,810,606 
Sept. " 4 90,394,476 Oct. " 5 72,477,103 
Nov. " 4 75,778,626 
Dec. 4 71,318,510 

Year 1935 Jan. 
Feb. 
Mar, 
Apr. 
May 
June 
July 
Aug. 
Sept. 
Oct. 
Nov. 
Dec. 

538 5 
t, 4 

523 4 
579 4 
95% 5 
92% 4 
85% 4 
849g 5 
83% 4 
eo% 5 
t, 4 
t, 4 

Year 1936 Jan. 83.5% 5 
Feb. " 4 
Mar. " 4 
Apr. " 4 
May " 4 
June 4 
July 5 
Aug. " 4 
Sept. " 4 
Oct. " 5 
Nov. " 4 
Dec. " 5 

74,8O8,OOo 
93,159,000 
87,905,000 

104,878,000 
73,694,000 
41,450,000 
71,518,000 

126,173,000 
129,492,000 
114,239,000 
105,923,000 
103,196,000 

103,841,000 
116,604,000 
124,404,000 
1 6, 742 , 000 
132,479,000 
131,017,000 
118,791,000 
122,376,000 
134,700,000 
131,548,000 
69,316,000 
79,292,000 

Total Mo. 

265,229,310 
309,184,716 
317,574,248 
340,518,580 
246,617,576 
178,270,584 
148,283,388 
504,053,030 
361,577,904 
362,385,575 
303,114,504 
285,274,040 

370,040,000 
372,636,000 
361,062,000 
419,574,000 
368,470,000) S 
165,800,000) T 
286,072,000) R 
630,865,000) I 

K 
E 
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SHIPMENTS 

year 1937 Mo. % of Canacitv V:kS Avera 

Jan. Ro% 4 sl,451,000 Feb. 'f 4 129,654,000 
Mar. 't 4 146,481,000 Apr. TI 4 166,823,000 
Ma t? 4 157,259,000 
June tI 

5 160,632,000 Ji1y t, 

4 146,910,000 
Aug. r 

4 130,257,000 Sept. t 
5 122,941,000 Oct. 4 113,296,000 

\TOV. U 4 79,916,000 
Dec. " 5 74,802,000 

Year 1939 Jan. P0 4 83,579,000 eb. " 4 92,893,000 Mar. 5 107,268,000 Apr. It 

4 102,986,000 
May 4 100,617,000 
June U 5 102,338,000 July U 4 103,325,000 
Aug. ti 

5 116,856,000 Sept. " 4 115,832,000 Oct. 11 

4 117,836,000 Nov. t? 5 99,019,000 
Dec. It 4 103,411,000 

Year 1939 Jan. 78 4 103,175,000 
T1eb. 4 107,633,000 Mar. U 

5 122,423,000 Apr. 8 
4 127,330,000 

May 8 
5 126,906,000 June 9 
4 133,811,000 
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AVERAnE ANNUAL SALES REALIZATION 

AVERAGE ANNUAL 
SALES PRICE 
REALIZ ATT ON 

SUPPLY & DEMAND INDgX 
For 

ST COAST INDUSTRY 
1935-1940 

1935 1936 193? 193E 1939 

17.28 19.50 22.19 19.14 

NONTFLY AVERAE (Arnual) 
SUP PLY-DAND 
INDEX .358 .419 .459 .464 
JANITARY .279 .445 -.3Q2 ..373 ebruary .334 .456 .442 .392 March .271 .413 .454 .396 Apr11 .322 .443 .535 .386 May .22O .42? .523 .375 
June ..141 .415 o4 .397 July *.264 .408 .551 .454 
August .443 .396 .463 .506 
September .52P .471 4r7g .549 
October .50]. .498 .464 .582 

November .501 *,294 .550 Decemr .540 373 .4Oo .632 

- Influenced by strike conditions 

.514 

.488 

.467 
.503 
.496 
. 536 
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AVERAGE SALES REAlIZATION BY MONTHS 
and 

SUPPLY-DEMAND PRI'E INDEX BY MONTHS 

l96 1937 8 1939 
(A) (B) (A) (B) (A) (B) (A) (B) 

Jan. 20.40 22.12 xx 19.76 18.20 19,00 21.40 
Feb, 19.20 20.60 20.50 20.30 19.46 18.90 19.00 21.20 
Mar. 19.26 19.50 21.39 20.60 19.49 19.10 19.08 20.80 
Apr. 19.47 20.25 22.44 21.60 18.96 18.70 18.97 21.30 
May 19.68 20.00 25.03 21.50 18.94 18.30 19.41 21.20 
June 19.98 19.60 22.81 21.60 18.88 19.10 21.60 
July 19.38 19.40 23.16 21.65 19.07 20.60 
Aug. 19.63 19.00 23.09 20.70 19.24 21.30 
Sept. 19.38 20.80 22.88 21.00 19.71 21.60 
Oct. 21.25 19.19 22.10 20.75 18.87 21.70 
Nov. 20,77 ** 20.55 18.40 18.33 21.60 
Dec. 20.75 *3c 20.09 19.20 18.82 21.70 

(A) Average monthly price 
received (log run) 

(P)_ Monthly supply demand 
index price 

** Influenced by strike conditions 

xx Strike conditions made corp!1tation impossible 

Data from W.C.Lumber facts - Nov. 1935 
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AIDS IN MERCHANDISING OF LUMB: 
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AIDS IN MERCHANDISING OF LUMBER: 

1. Better seasoning, finishing and machine work. 

2. Grade iark1ng and fixing grade standards. 

3. Trends towards greater utilization of Wastes 
and other by-products. 

More profitable utilization of logging and milling 

wastes have long been the concern of lumber manufacturers 

and wood fabricators. Good rogress has been made in 

many regions and during the past two decades to greatly 

aid in whittling down the amount of wastes in lumber 

manufacturing. and its allied industries. The using 

of improved loggind methods, more effecient machinery 

and operation methods, a gradual intergration of forest 

industries, and the growth and development of products 

from what used to be called Wastes. DuMng the years 

of the depression following 1929, the low prices for lumber 

and curtailed operations forced the use of higher grades 

of stock, resulting, for the country as a whole, in the 

greater wastes of low-grade materials, particularly in the 

Logging and Milling wastes were effected to a lesser extent. 

In spite of the advances made in using mill wastes 

during the recent years, the wastes still availabe at 

present still represent a great kOTENTIAL SOURCE of Raw 

materials for the Lumbering industry and its Allied 

Industries. 
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1owly but surely this will lead to the ultimate elimination 

of the Refuse-Burner, that is nw burning up Profits. 
No attempt is possible at present to make u com- 

plete survey of all the possible meand of utilizing 

more of the present sawmill wastes; thereby turning them 

what i. now termed wastes into profits and some useful 

products. 

The popular increasiì-ìg demand for sawdust as a 

fuel is a much larger business than one would think. It 

is estimated that te yearly volume of sawdust handled 
by dealers for all uses is far in excess of a Million 

tons, and this does not include the material sold directly 

to he conawners or that used by the producers directly 

on the job for power purposes. Sawdust is also being 

used for countless other things than just for fuel.pur- 

poses. With the coming of Chemical Means will greatly 

id in utilizing what is no termed wastes into some 

sort of a useful product and more profits for the lumber 

industry as a whole, besdes just utilizing what is now 

nothing hut WASTES. 
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ATLANTIC COAST SHIPMENTS OF WEST COAST LtJMBER: 



(p 49) 

TLÂNTIC COAST SHIPMENTS OF WEST COAST LUMBER: 

Since the Panama Canai was opened to intercoastal 

trade nd traffic, following the world war, the seaboard 

of the Atlantic Coast has become one of the important 

markets for West Coast Lumber, and particularly for 

Douglas Fir Lumber and West Coast Hemlock shipped by 

the water route. Water shipments to the various Atlantic 

Coast ports during the following years were as follows: 

1921 ------------------------ 211,404,000 Board Feet 1922 ---------------------- 665,844,000Ø " " 1923 ---------------------- l,701,342,QOO ' I' 1926 ---------------------- 1,988,911,000 ! ti 

1929 ---------------------- 1,865,957,000 ' 1932 ---------------------- 761,991,000 U 

1933 ---------------------- 860,869,000 II 

l954 ---------------------- 600,946,000 Ii lt 

1935 ---------------------- 866,237,690 U 

1936 ---------------------- 975,375,000 
1937 ---------------------- 998,757 900 

*1938 
*1939 

(Above figures taken from reports of the Pacific Lumber 

Inspect'ion Bireau.) Approximately 90 of the above 

shipments are from Oregon and Washingtoi. 

In 1938 the water shipments of lumber from Oregon 

and Washington were as follows: 

Hawaii ------------------ 73,004 MBM 
Puerto Rico ------------- 14,118 " 
Alaska ------------------ 13,249 
Panama Canal Zone -------- 9,399 U 

Philipine Islands 3,639 " 

* Figures Not Available 
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Out of the total land are, excluding Alaska of 

about 1,903,000,000 Acres the United States has nearly 

815,000,000 Acres of Forest lands of all sorts, shapes 

and descriptions. 494,898,000 acres of commercial 

forests lande either carrying or capable of carrying 

or growing Merchantable TimBer. 

FOREST LAND AREAS OF OREGON AND WASHINGTON: 

Tthtal Land Area of Oregon ------------ 61,188,480 Acres 
Forest Area --------------------- 28,217,000 8 

46.l 

Total Land rea of Washinton ----------- 42,775,040 Acres 
Forest Area --------------------- 21,905,000 I' 

51.2% 

Total Land Area of Both States ------- 103,963,520 cres 
Forest Area --------------------- 50,122,000 

48.3% 

The fact that these two states contain slightly over 

fifty million acres of forest land, more than forty- 

eight percent of their total area. Nearly sixty-percent 

of these forest acres is In the Douglasir region West 

of the Cascades. 

Just'where Douglas Fir has gone in foreign tuade is 

rather difficult to show accurately, but since 1929 till 

1936 China and Japan hve been the eading export 

markets. As aforementioned the Oriental Countries were 

leading by buying such stock as Jap-Squares and China 

Ties. Australlia and the United Kingdom, formerly fourth 
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In rand have dropped off about one-eighth of their old 

volume. The total shrinkage in the West Coast trade 

with the British Empire has been since 1932 about 

250,000,000 Board feet per year. 
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TRENDS IN LU11BER PRODUCTION IN OREGON AND WASHINGTON: 
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TRENDS IN LUMBER PRODUCTION IN OREGON AND WASHINGTON: 

It is a known fact that Oregon and Washington contain 

the last great coniferious stands in the Tjnited States, 

approximately two-fifths of the nations remaining timber 

supply being within their boundaries. These states are 

divided by the Cascade Mountains into two distinct 

timber growing regions. East of' the mountains the 

country is high, semi-arid plateaus where Ponderosa 

Pine predominates. West of these mountains, a region 

of greater rainfall, Douglas Fir is the major species. 

rllhrough lumbering in these states has been carried on for 

over a century, and on large scalesfor the past thirty- 

years, there is still a vast supply of virgin timber 

still availabe. Federal Forest Survey compilations 

show the total stand of merchantable sized timber 

in the Douglas Fir region to be approximately 546 billion 

feet log scale, and in the Ponderosa Pine region approximtely 

132 billion feet, log scale. The figures fro both re- 

gions include a negligible quantity of some hardwood species. 

Forests have been the backbone of the industrial 

development of Oregon and Washington from the earliest 

periods, and are still the mainstay of the industrial 

trade. It is estimated that at the present time the 

forest industries in these states support, directly 

and indirectly to roughly four percent of the population 
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and acoount for about sixty-percent (6O) of the md- 

ustri ' i payroll, exciucing agriculture. 

In 1905 Washington became the leiding lumber pro- 

ducing state in the nation, which plce it has since held 

except in 1914, when exceeded by Lousiania. ruhe cut in 

Oregon has never reached the proportions atthined in 

Washington. Excepting in 1921 and 1922, Oregon has 

ranked second in the amonnt of lumber cut since 1920. 

Peak production in Washington occured in 1926, 4,784,000,000 

feet. Previous to 1930 Washington greatly exceded Oregon 

in the lumber output. 'uring the last eight years there 

has been a rather marked decrease in this difference until 

1937, it was only about 350,000,000 feet in favor of 

Oregons chief rival, Washington. It is probable tn 

the next decade that Oregons lumber cut will exceed or 

equal thafl of Washington. 

In the past large footage of Washington logs were 

sawed in the mills on the Oregon side of the Columbia 

River. This situation is gradually being reversed as 

each year greater quantities of Oregon logs are being 

shipped to Grays Harbor and Puges Sound mills. 

The trend of lumber pooduction, by spedies, for 

Oregon and Washington, from 1904 to 1937, is shown in 

the accompanying graphs. 
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Figure #1 is of a special Interest in that it reflects 

the infleunce of changing economic conditions and great 

calamitieS on Douglas ir Production. oug1as fir 

production in 1932 exceeded that of 1904 only by about 

2,250,000,000 feet (Board Measure). Renewed stimulus 

was given the industry by the NRA. Act of 1933. It is 

doubtful, however, if production again reaches the 1926- 

1929 peak. 

Figure # shows the rapidly increasing production 

of Western Hemlock between the years of 1922 ad 1928. 
Markets :.o Western Hethiock were very restricted, but 

individual operators and the West Coast Lu.rnbermans 

Association recognizing the good qualities of the wood, 

started a regional market. Several mills cutting exclusively 

Hemlock since this market has been established. However, 

Western Hemlock is being widely ued for paper-pulp 

and various other chemical purposes. 

Western einlock has reacted more quickly and more 

drastically that did i-oug1as X'ir to me collapse fol- 

lowing the 1929 1et-dwn. This Was due to several 

factors and a old prejudice that Hemlock has hardly 

overcome. 

Graph #3 shows the gereral trend in Pine Production 

in the State of Oregon. Ponderosa Pine production of 

Oregon has exceeded that of Washington since 1915. 
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The peak of Washington production was in 1929, about 

450,000,000 board feet. Species as Cedar, Spruce, and 

other softwoods are of minor consideration from a 

productiòn and shipment standpoint, although important 

in their respective fields of utilization. 
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SUMMARY: 
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LUMBEP STATUS AT BEGINNIGN OF 1937 

Findings of a special lumber survey commlttee indi- 

cates that January 1, 1937 there was approximately 

7,400,000,000 board feet of lumber. About two-percent 

in excess of stock on hand the year previos. Maritime 

strike conditions had a dedided infleunce on the matter. 

onsidering things In the light of the heavy amount of 

unfilled order files shows that stocks were adequate in 

many regions. The nation wide restoration of a larger 

volume of consumption of lumber may be expected only when 

the product is sold at ruoderat e price levels to com- 

mensurate with prices of competitive building materials 

also with the publics purchasing power. The lumber industry 

as a whole wishes to discourage the LUMBER FAMINE PROP* 

AGANDA that resists to artificial pricing of its products. 

The indes of average wholesale lumber prices at the 

mills was 89,6 in Dcember 1936 the highe3t it has been 

since 1930. The December index of 1930 was six-percent 

above the 1936 average. 

Unfilled orders at the end of 1936 was ue to the 

unusually heavy bookings of orders, particularly to 

December and the restricted shipments due to Union Troubles 

was the heaviest in seven years. In the West Coast a]one 

it amounted to over 900,000,000 board feet. For 1937 the 

residentiol building increased over 4O over that of 1936, 

Other constructio also was on the upward trend. Railroad 

buying also showed a marked increase. 
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Due to the Maritime strike in the softwood lumber 

industry caused exports to decline in the fourth quarter 

of 1936 to about 55 of the volume before in each of the 

three preceeding quarters of the year. West Coast exports 

dropped to one-third their previous volum e; however, the 

total of 1936 softwood exports was around 936,000,000 

board feet, only five-percent below that of the preceeding 

year of 1935. 

An increase in water shipments of 1.l" of 1938. 

A better idea of sorne of the past destinations of some 

of our shipments from the Pacific Northwest are as 

fo ilows. 

FROM BRITISH COLUMBIA: 

To Atlantid Coast ----------- 282,294,438 Board Feet 
" California -------------- 37,004,349 
" Eastern Canada ---------- 64,110,254 u u 

" Hawaiin Islands 56,581 ti 

" Panama Canal Zone 698,865 U 

TOTAL ---- 384,164,586 Board Feet 

FROM WASHINGTON: 

To Alaska ----------------- 10,150,196 Board Feet 
n Atlantic Coast -------- 1,406,779,795 " 
I, California ------------ 852,715,973 ' 

I, Eastern Canada -------- 8,721,207 ti ti 

't Hawalin Islands 74,636,157 U it 

ti Panama Canal Zone 6,445,757 i' 

i, Philipine Islands *- 4,012,687 " 
il Unclassified ----------- 562,834 " 

u 

_TOTAL 2,373,924,7 
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OREGON: 

To Atlantic Coast 275,136,822 Bd. Ft. 
" California ------------------ 752,227,732 " 

" Hawaiian Islands ------------ 1,310,433 " 
' Panama Canal Zone ------------ 2,653,307 'I 

" Phillipine Islands ---------- 766,245 " ft 

" Unclassified ---------------- 26,239 " 

TOThL---932,090,878 Board Ft. 

From the above figures it is very easy to see that 

the greatest majority of the lumber shipments in4 done 

with tb Atlantic Coast Shipments. Most of ths stock 

that is shipped by water is of the lower grades, because 

it can be delivered to the destination at a much lower 

freight rate. Any kind of experience in the lumber sales 

business say they would find that the slightest variation 

in the priue of the lower grades of material makes a 

considerable difference in the ability to dispose or 

sell the stock. HoweTer, quite a bit of the higher grades 

of lumber are also shipped via the water route to take 

advantage of the cheaper transportation rates. 
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PLANNING FOR A SUSTAINED YIELD OF TIMBER: 

From the crest of the Cascade Mountains Westward to 

the Pacific Ocean and extending Southward prom British 

Columbia to California, lies the Douglas Fir region of 

uregon and Washington. pp.1.ox1mately one-hundred miles 

wide and four-hundred and fifty miles long, this area 

contains one-third of the nations softwood lumber. Title 

to this gigantic tree farm of twenty-nine million acres 

of forest land and 546 billion board feet of timber of 

merchantable size is held almost equally by public and 

private owners. Douglas Fir, Western Hemlock, Western 

Red Cedar and Sitka Spruce are the principal commercial 

species, with Douglas Fir comprising approximately sixty- 

one percent of t.he total merchantable volume. Hemlock 

and Douglas Fir together comprises approximately eighty 

percent of the total of the stands, which throughout the 

region averages approximtely 34,000 board feet per acre. 

Where logging is centered, the average stand per acre is 

approximately 50,000 board feet per acre, and the average 

stand of many range up as high as 100,000 board feet per 

acre. 

Lumbering has always been the badkhone of the economic 

life of Oregon and Washington, and today one-third of the 

polulation is dependent upon the forest industries whose 

payroll amounts to approximately l3O,OOO,OOO.O0 in 1937 

amounting to sixty-two percent of the total industrial 
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payroll for the two states. 

So much for a candid camera vw of the region in 
which men of the larger concerns such as the Weyerhaeuser, 

Longbell, Booth-Kelly and countless of the other large 

concerns are planning for their future timbr crops. 

Put the question ttWhy plan for future foret cropsJ 

to a cross-section of the people of any forest region, 

and the Sportsinans answer is t'To preserve the fish and 

The tourist says, "To maintath th natural beauty;" 

the timber fallers and the head sawyers, machine 

provide jobs for us. The lumber dealer, carpenter, and 

the lumber consumer would each reply according to his own 

personal interests. The composite reply of all these 

representatives of the public wouldHbe a pretty fair 

andwer to the questions involved. 

Today, the forester, the lumberman, and the consumers 

look at it from this light. I am connected with such 

and such a company, but I am also a fisherman and a tourist 

in my spare time, I depend on my earnings I get from my 

salary, and therefore I am a worker. I am building a 

home or a garage and thereoreI am a consumer. Compositely 

they are just one of the units of that great group 

better known as the "General Public". If you should 

happen to ask any one of these men in either the lumbering 

or forest industries of any kind their answers would 
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probably all agree with the policies of the larger and 

more efficient lumbering concerns sihch as Longbell, 

Weyerhaeusers etc. 

The policies of most of the larger timber and lumber 

companies is to operate in such a way as to provide a 

permanent and profitable investment for their capital and 

to bring about a continuous and profitable enjoyable 

eniploynient for their employees; and to furnish society 

with an continuous, ninteruppted supplies of the forest- 

products and supplies. 

A brief summary of one of the L.rger companies ac- 

tivities during the past forty-years will help to clarify 

the present activities and plans for the future. t the 

beginning of the century the Weyerhaeuser Company operated 

only as a timber owning companies, its principal functions 

being to pay taxes and to protect timber lands from 

trespass and fire, nd to aid to conserve its forests for 

a future and orderly harvesting. 

Recognizing in 1903 that .dequate fire protection 

would be Imperativ e to a permnant forest and to aid 

im keeping the sawmill saws himming, a systen of fire 

patrols was established to proteöt the companys forest 

property. Realizing that protection of their timber from 

fires was extremely essential and was growing steadily 

the Washington Forest Fire association was organized early 
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in 1906 and since th time many of the other larger 

concerns have been established and today are carrying on 

very efficient protection work, which is proving to be 

very effective in its purpose. 

The increasing demand for lumber foom the Pacific 

Northwest and the mounting charges dictates a policy of 

orderly harvesting of the forest crops (Timber). Inter- 

mingling holdings of many owners necissitates the merging 

of timber and existing manufacturing plants for more 

economical development of their resources for their 

raw materials, for more economical development of resources, 

and for the maintence of steady employment for their em- 

ployees already established in communities depending on 

Lumbering and its Allied Industries for their livlihood. 

t the present time the Harvesting operations are 

now lcated at a higher elevations and on very much rougher 

ground, and the proportion of cut-overland suitable for 

non-forest uses is rapidly decreasing. 

MOST GROWTH ESTIMATES ARE IN-ACCURATE: 

According to the United States Forest Service and the 

Weyerhaeuser Timber ompany has disposed of one-fifth of 

its forest area, and a large proportion of which consis- 

ted of timber lands purchased by subsidiary compai tes and 

other operators. Two-thirds of the remaining area is 

still forested with virgin timber, ninety-percent of 
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which Th.as reached or passed its maturity. This land is 

no longer producing forest wealth becuse the losses from 

decay, insects, and the ravages of storms are not included. 

There have been many figures published in the past 

few years indicating that the annual cut in the Douglas 

Fir region is from four to sever times greater that the 

annual growth. If these figures were correct, if they 

would tell the whole story, forset owners might properly be 

accused of insinceriv and Inconsistency when they talk 

of planning for continuous operations. But these figures 

do not tell the whole, or the true storyby any means. 

In other words, these statements are incorrect beacuse 

they disregard the increment of practically all of the 

area from which mature forest crops have been harvested. 

They likewise overlook the fact that a big proportion of 

the timber has reached maturity a long time ago, and 

that there Is no net-growth on that type of timber at 

the present time. 

The average annual cut In the Douglas fir region 

during the past thirteen years has been 7.3 billion board 

feet. Assuming of course, that the annual cut should be 

two-percent of the entire growing stock, then the Douglas 

Fir region has an excess of grwIng stock of more than 

two-hundred billion board feet. Of course every 
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lumberman and forester will recognize that these survey 

figures of 546 billion board feet contains a certain 

pvoportion of timber which is either non-merchtable 

or can be logged only at a loss at the present time. This 

expressed in another manner, arid using this average annual 

cut, there is sufficient old-growth timber to last at 

least sixty-five more years, of course barring fires, 

insects and other hazards. Stands which are now from ten 

to one-hundred years old will extend the life of the present 

supl of sixty years or more. This more than that if 

the areas now being logged are re-forested and being pro- 

'ected from fires, the stand they produce will be at least 

125 years old before they are needed to fit into the long- 

range policies and program of providing for a permanent, 

profitable investment for capital; continuous, profitable, 

nd furnishing society with an uninterrupted supply of 

forest products 

The management of the larger concerns look ahead, 

and are confident that there are four major difficulties 

that now stand in the way of planning for the future 

forest crops. (Timber--Or Saw-Logs). These are not obstacles 

peculiar to any one company or to t he general public alone, 

but rather , four fronts upon which they must be made 

simultaneously on a region-wide basis by managers and 
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by employees, by government, and the general public 

all working together as one large unit. Working together 

as a whole. 

At present Forest Cires are PUBLIC ENEMY # i of the 

future forest crops. Over a period of the past few years 

this hazard ha been greatly reduced, the losses from 

fires starting from logging operations so that during a 

ten-year pe±iod ending December 31, 1937, these industries 

were resposibie for only hut six-percent of the fires 

started and twenty-one percent of the areas burned in 

Orecon and Washington. During this same period in which 

the total area of 3,219,000 ac2es were burned, the forest 

using public started more than two-thirds of the fires 

which burned, that is sixty-four percent of the total 

area. 

Second in line for the major difficulties is the 

developing and maintaining of adequate reaerch in ut- 

ilization, silviculture, logging methods, methods of 

manufacturing, trade agreements and promotions. Methods 

of MarketIng and Finance. Utilization is one of the 

biggest problems confronting most of the lumbermen, that 

is how to utilize wastes that are now being burned in 

a burner, and yelid Ing NO RETURNS.WT3OEVE. But *ith 

adequate resóarch in the chemical field would relieve this 

situation. 
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The Pacific Northwest Forest Experiment stations are 

now currying on valuable experiments along many of 

these lines endeavoring to find more uses flor what is 

now wastd product. The development of plywood, 

wood-briquets, lwnber-patching eta, and many other of 

the improvements in milling and manufacturing have aided 

materially in the redicbion of what used to he eurned in 

the refuse-burner, are now being turned into profits. 

But there is still much more to be be done and there 

is still plenty of room for improvements and new products, 

as a matter of fact this stage of the game is still in its 

infancy. Therefore planning with the law of Supply and 

Demand the future forest crops will inexorably keep puce 

with the developments in forest utiliztton of its 

products in the field of Lumbering and its Allied Products. 

MUST CREATE A DEMAND FOR BY-PRODUCTS: 

The managements of the larger concerns beleives that 

the greatest stimulant and justifications for planning 

for future forest crops under private initative is a 

demand for the products, and its by-products of the forests. 

Silultuneously with the establishment of the pulp mills, 

there has been created an experiental laboratory in which 

we are constantly at work on u number of new experiments 

which will be directed towards better and wider utilization 

of forests and its products. 
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With better cooperation from the Forest Service, 

Logging and Engineering departments with the Sawmills, 

setting them ll pulling together as one for future forest 

crops. While it is true that each department has its 

own prticul.r problems and responsibilities, their aims 

and objectives are closely allied. The Foresters shoÜid 

be Log.Rers and Lumbermen and the Loggers and Lumbrmen 

should be Foresters so they would be able to get a better 

insight on each others viewpoint, problems, and subjects. 

Incidentally they not only wear the same clothes, eat the 

same fook, they should be able to share each others view- 

points and ideas so they would he able to talk the same 

language. With most of the larger lumber manufacturers 

forest management bas ceased to be a fanciful theory; i t 

has become a practical over-all long-range plan in which 

timber harvesting forest protection, manufacturing and 

marketitn processes should all develop to produce better 

improved methods and broader and better markets for each 

others products. 

Managements should beleive in planning for future 

forest crops; most of them are now convinced that such 

a program Is practicable even under private Initative 

and therefore are directing 'their efforts towards a 

permanent managements of fQrests and forest products. 

However, there shoul not be left the impression that all 
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will run off smoothly as clockwork the first time, but 

there are bound to be sorne errors and mistakes in cal- 

culations before the things are expected to run along 

smoothly. It is a well-known fact that even the best of 

laid pluns sometimes fail in certain attempts. 

In planning for future crops most of the complicated 

pro3lems can be shelved for a while, and thefl sòlved one 

by one simultaneously instead of trying to do everything 

at once and have the whole thing prove to be a complete 

failure. The main job at present is to carry on the long 

process o converting a virgtn, decadent forest into a 

succession orderly, cultivated, controlled stands of 

timber. Stands to which the Foresters of the coming 

generations instead of having a vast wilderness but a 

grnd lot of useful timber they will be able to convert 

into some useful forest product. Thereby being urged 

to continue the good work already started. 


